How to Increase Sales in Birthday Month

 

Stop N Shops (on lunch hours)

· Set up a display 

· Have draw tickets set up for a cello wrap gift giveaway ( these are your future leads for parties) 

· Take orders

· Sell cash and carry products

· Have your date book and dating packages ready to go, offer an extra incentive to anyone who books a Birthday Month party (i.e. $100 Surprise Pack)

· See Stop N Shops Below
10 x 10’s

· Get family, friends, hairdresser, husband, past hosts, customers at parties, etc to try and get 10 orders 

· Give them a gift for trying 

· If they get 10 orders, put these orders through as a party and give them the host gift selections

· Set a close date to pick up the orders

Emails

· Let everyone know your goal 

· Offer anyone that orders an extra gift 

· Ask these customers as well if they would like to participate in your 10x10 challenge or a toonie game 

· Ask these customers if they may want to be a part of this months excitement. You may fill some empty spaces with parties.  Again offer an extra incentive to anyone who books a Birthday Month party (i.e. $100 Surprise Pack)

Toonie Sheets

· Have people do toonie sheets 

· Give them a gift for trying 

· Put all the toonies sheets together at the end of the month and write them up as a party.  Do a mystery host draw with all the people who fully completed their toonie sheet.

· Set a close date to pick up the toonie sheets
Super Toonie Draw

· Ask guests at parties when they are placing their orders if they want to buy a square in your super toonie draw 

· End of the month draw for the huge winner

· Write this up as your own party to get all the Birthday Month stuff for you

Open House

· Have your own open house just like a stop n shop at someone’s work

· Advertise it in your neighbourhood, to your email base, to your wholesale base, friends, family, etc.

· Make it like a 50% off sale!

· Set up a display 

· Have draw tickets set up for a cello wrap gift giveaway ( these are your future leads for parties) 

· Take orders

· Sell cash and carry products

· Have your date book and dating packages ready to go, offer an extra incentive to anyone who books a Birthday Month party (i.e. $100 Surprise Pack)
 Cash and Carry

· Set up a cash and Carry somewhere to increase sales and generate more parties in your datebook.

· Set up at a Hospital, office, school, fundraising event, park, neighbourhood streets.

Mystery Host Party

· At your own home have a party 

· Once orders are placed you can draw for someone to be the host.

Boom Box

· Have draw tickets set up for a cello wrap gift giveaway ( these are your future leads for parties)

· Set up at a Doctor’s office, hairdresser, staff rooms, gym, etc. 

· Leave catalogues and sales flyers.

· See Boombox Below
Monthly Challenge for Host

· Bring a basket full of Tupperware product to your parties.  Challenge your host to be the Top host for the month to win your basket full of Tupperware.

· When you close your party with your host, leave extra catalogues, sales flyers, and order forms for them to continue to collect outside sales to stay in the lead of their competition.  They may even want another toonie sheet.

Customers at Parties

· With every $100 order they can go to the basket and pick a free gift.  
· Remember your add on sales.
Create a Customer Sales Contest

· Take a picture of your gift set and email to your customer base to let them know about your contest.

· Every customer who orders $100 or more gets a ticket into a drawing for the special gift set.
Plan a Grand Party Day

· Contact your customers about your Grand Party day. 

· Send a link to your catalogue and brochure.

· Anyone who places an order on your Grand Party day will receive a special gift with their order.

· If you reach your goal of a Grand Party day, have a drawing for the host gift selection as a thank you for helping you reach your goal.

· See Grand Party Day Above
Family and Friends

· Let your family and friends know about this special month. Ask them to place orders for gifts or bridal shower gifts during this month. Maybe offer friends and family no Tax or no shipping and handling.

Neighbourhood Survey

· Do a neighbourhood survey to generate more leads and datings into your Datebook.

· See Neighbourhood Survey in Creative Datings Training
Mailbox Drop Offs

· Prepare an information pack for neighbourhoods about our special month.

· Drop them off in mailboxes

· Do a 411.ca reverse search on the street

· Call everyone on the street to see if they are interested in holding a Birthday Month Party

· See Mailbox Drop Offs in Creative Datings Training and use the Birthday Month Neighborhood Flyer
Cold Calls

· Call anyone

· Use a Birthday Month telephone script to see if they are interested in holding a Birthday Month Party

· Use your facebook contacts

 

