Here is a copy as to how I go about demonstrating a party. We also have my demo on Video under Demo Videos.
The Party

Do your best to start your party on time. People on time should not have to wait for those who are late. Key points to remember:

1/ Get your host to sell the remainder of the toonie squares as your guests arrive in the home prior to the party starting.

2/ After you have set up, start processing outside orders so you don’t stay too late after the party and keep your host up too late.

3/ As guests arrive, listen to conversations about jobs, etc. Your next recruit could be at this party.

Sample Verbage Used At A Party

Hi, my name is Kelley. I’d like to thank all of you for coming here this evening. Over the next hour you are going to hear more about our exceptional product that I have hear on display but before I go any further I’d like to thank Sarah for opening up her home to us. And as a thank you I’d like to present Sarah with this dating gift (give gift). Anyone that date’s a demonstration with me automatically receives a thank you gift. This is what I call my dating gift. The second gift that I would like to give away is called my hold gift. Because Sarah stuck to her date and didn’t reschedule that date with me she gets an extra gift, this is called my hold gift. The third gift that I like to give away is called my 10+ Attendance gift. Because there are more than 10 people here, Sarah gets an extra gift from me, my 10+ Attendance gift. The fourth gift I give away is my 10 Advance Order gift.  Because Sarah has collect 10 Advance Orders prior to today, she gets an extra gift from me.  The fifth gift I like to give away is my 2+ dating gift.  When 2 or more people decide that they would also like to have a party within their home to get their Tupperware for free, Sarah will also receive her choice of one of six different products to choose from.  This is just one of the items she can select, so I’m just going to put it in her hands tonight to rub periodically throughout the evening for some good luck!  Now this is just to start Sarah out this evening. Tupperware is also going to be giving Sarah Free product for hosting her show.  Generally on average a host does receive about $200 or more in Free product to pick and choose from.  So as I demonstrate these products tonight, and you fall in love with them, definitely think about hosting a show to get them absolutely for Free.  
I also have special invitations for everyone here tonight.  One of the things I do on a monthly basis is have a Celebration Event for my Hosts.  So Sarah is a January host, and we will be Celebrating her party on February 3 at our Celebration Night.  My Top host for the month receives a $200 product giveaway.  My Top 10 hosts in points earn nice prices, and my top hosts in every category to earn points in, also earn nice prices.  You are receiving this invitation too, because without you in attendance at Sarah’s party, her party would not have been a success, so we want to recognize you too!  So on the back of the invitation in red print, you will see what you too will be recognized for.  Everyone that attends receives a thank you gift for coming.  Everyone is in on a draw for a beautifully wrapped Surprise Pack.  If you bring guests with you, you get a ticket/guest brought, to be in on another draw for a Surprise Pack.  As a thank you from me for coming, we have put together surprise packs valued between $20-60, that you can purchase for $5.  And we have many draws throughout the evening.  We do serve food, so you can come hungry!  So you will want to put this invitation in your purse, so you don’t loose it, and when you attend, you can trade the invitation in for your first piece of Tupperware.  This is our Door Crasher Special.
Is there anyone here this evening who has brought a friend along with them that wasn’t invited by Sarah. Great! You get to pick a gift from my bowl (have them pick gift). Is there anyone here this evening that has brought in an outside order for Sarah’s party. Great! You also get to pick a gift from my bowl (have them pick gift).

I’d like to start with some introductions. If we could go around the room, if you could tell us who you are, how you know Sarah, what you do, and what your favourite Tupperware product is. I’ll break the ice and start. You know my name is Kelley. I met Sarah at Anne’s party; she had dated off of her party so that’s how we met.  What I do, I used to be a Child and Youth Care Worker.  I used to run a group home of teenage boys ages 12 to 18 in the daytime and in the evening I was a Tupperware Director.  I’ve now have two children who are 11 and 13 years of age. I’ve been back to work now for about 10 years after my last mat leave and only to this position because I wanted to be a stay at home mom but still make a full time income.  So that’s what I do.  My favourite piece of Tupperware is the FridgeSmarts.  Ok you can go next……..

Great! It’s nice to meet all of you. Is there anyone here that owns more than 7 pieces of Tupperware? (Hand out auction $). Is there anyone here, who has ever inherited Tupperware, past down to you, borrowed and never returned it? (Hand out auction $). Is there anyone here wondering what the money is for? Great! We’ve started to play our first game. Our first game this evening is called my Tupperware Auction. How this game works is throughout the evening I’m going to ask you questions. Depending on your answers you are going to receive monopoly money for it. With that money you are going to be able to use it to bid in an auction towards two products that I am going to be auctioning off this evening. The two products are…(Show and demonstrate product 1 and product 2). The second game that we are going to play this evening is called Tupperware. How this game works is that if you notice I’ve said the word Tupperware I want you to be the first person to shout it out. "Tupperware!" (Someone shouts it out after you and you hand him or her $20). Very good! If you are the first person to shout it out you will receive $20 towards the auction. The third game we are going to play this evening is called my 10 Ticket Game. You’ll notice here I have a bowl and inside my bowl I have 10 tickets. Each one of these tickets has an exact duplicate. Now when someone here tonight asks me a serious question about my job I am going to give you a ticket, the duplicate ticket I’m going to put into the bowl. If, before I’ve completed my demonstration all 10 tickets are gone, that means 10 serious job questions were asked, we will have a draw. What we will be drawing for this evening is a…(show and demonstrate product). The fourth game that I play is my door prizes (show prizes). The fifth game that I play is called my bonus game, which involves these cello gifts that you see here (show gifts) and we are going to play this game at the very end of the evening.

I’d like to start by demonstrating some of the products that I have here on display. The first one that I am going to talk about are my favourites. The FridgeSmarts. Who here has ever thrown away fruits or vegetables out of the fridge because they have gone bad? Do you hate that? (Give auction $). If you were to invest in Fridgesmarts I will guarantee you, and yes I say the word guarantee, that you will not throw away your fruits and vegetables. You will eat them before they go bad on you.  Broccoli for example was my frustration. I would buy broccoli and if I didn’t use it within a week I was throwing it in the garbage. Buy broccoli, throw it out. Buy broccoli, throw it out. So I did a test. I bought broccoli and put it in a FridgeSmart and just waited for it to go bad. Who here in the room wants to give me a guess as to how long they think broccoli lasted in my FridgeSmart. (Hand out auction $ for guesses and the right answer). Six weeks! After this I was sold on these containers. Since then I completely invested in a FridgeSmart System. FridgeSmarts work well for two reasons. .  Number 1… Refrigerators are designed to take moisture out. That’s its job, that’s why we no longer have to defrost our refrigerators. If it’s taking moisture out of the fridge it’s also taking moisture out of our fruits and vegetables. So you end up with celery that looks like this (show arm flopped over) and you can whip somebody with your celery because the moisture has been drawn out of it. So the very first thing that you want to do is to put that fruit or vegetable into a sealed container. We sell seals, not lids. Our seals are 100% airtight; this is what made our company famous and why we have been around for 70 years. Because of our seal. So not one ounce of moisture is going to be taken away from that container by the refrigerator. Now you will see moisture build up in your container but that’s OK. That’s why they designed the ripples on the bottom, to collect that moisture, so the fruit or the vegetable isn’t sitting in it’s own moisture and getting soggy and slimy on the bottom. The second reason why these containers work so well is they have discovered that fruits and vegetables breathe.  Broccoli for example is a heavy breather.  It requires a lot of oxygen flow in and out of the container to allow it to breath.  We have heavy breathers, medium breathers, and low breathers. They are living things like you and me. They need their moisture like we need our water and they need to breath like we need to breath. So that’s what are venting system is for. (Show vent) For a heavy breather you slide the vent to open the large space, for a medium breather you slide the vent to open the small space, and for a low breather the vent is closed.  I’ve done tests on all my fruits and vegetables because I wanted to be able to say at my parties how long they will last.  As you know, broccoli lasts for 6 weeks, celery lasts two months, lettuce two months, baby carrots two months, tomatoes three weeks, green and red peppers three weeks, watermelon three weeks, strawberries three weeks, spinach three weeks, mushrooms three to four weeks. Now lots of people say, wow that’s fantastic, but you’ve not seen my fridge at home and I don’t even think I could fit one of those containers in my fridge.  You need to rethink how you organize your fridge.  Crispers don’t work and they don’t work for two reasons.  Number 1…Crispers are a drawer, not a seal, and therefore moisture is being drawn out of those fruits and vegetables sitting in your crisper by the refrigerator.  Number 2… crispers have sliding vent on them.  This is supposed to be for the breathing system of those fruits and vegetables.  If it is set on medium a low and heavy breather do poorly, if it’s set on high a medium and a low do poorly, and if it’s set on low a medium and a high do poorly.  So they simply don’t work.  They actually have done a study on FridgeSmarts. An average family of 4 with FridgeSmarts actually saves themselves $1000 a year in produce purchase verses an average family of 4 without FridgeSmarts.

The next item I am going to talk about is the Vent N Serves. Vent N Serves are made for the microwave. They are a microwaveable material that allows the microwaves to flow through and cook your food evenly. Now they use the term microwaveable very loosely these days. Who here has ever experienced cooking in the microwave and the edges have been overcooked and the centres have been cold? Do you hate that? (Give out auction $) For those of you that hate that the reason why you experience this is because you are using a container in the microwave that is not a microwaveable material. What is happening is that the microwaves are hitting your container/dish, bouncing off, causing friction, which causes heat.  Starts to heat up your container.  Eventually the container gets hot enough to finally cook the food.  Where does it start, it starts on the edges because the edges are touching a hot, hot dish.  As the edges start to cook they slowly move towards the centre. That’s why you have overcooked edges and cold centres because the dish cooked your food not the microwaves.  Who here in the room has ever used Dollar Store plastics, Grocery Store Plastics, Plastic Wrap, Margarine Containers, Yoghurt Containers you’re your fridge, freezer, or microwave?  I would hope after today you would stop using these products. These containers are one time use container, which means that toxins, carcinogens, and dioxins leach into your food at a sitting state.  When you use these containers in your freezer you accelerate the leaching process and when you move these containers into the microwave they are not microwaveable containers. The microwaves bounce off these containers heating the containers up which melts the toxins, carcinogens, and dioxins into your food.  With Vent N Serves, it is a microwaveable material, and therefore allows the microwaves to flow through the material.  So when I’m done cooking in the microwave these handles are going to feel like what?  Room Temperature, why, because the microwaves flow through the dish and do nothing to alter the state of this container.  Now you’ll notice the feet on the bottom and that’s for two reasons. The feet elevate it so microwaves can penetrate from all different directions and microwave evenly. The feet elevate it in the freezer as well so that cold air can get underneath and therefore freeze equally. If you have a flat bottom and put it into the freezer it will freeze from the top, work it’s way down and that’s what causes freezer burn. Anything you cook on your stove or in your oven you can cook in your Vent N Serve in the microwave in half or ¾ less of the cooking time. You can adapt any recipe to your microwave by cooking it in half or ¾ less of the cooking time.

The next item I am going to talk about is the modular containers for your cupboard. Just like FridgeSmarts save you money because you don’t have to throw out your fruits or vegetables, modulars also save you money because you don’t have to throw away food from your cupboards. Who here has ever thrown away food from your cupboards because it’s been stale, you’ve had bugs, or you’ve had hard as rock brown sugar. Do you hate that? (Auction $ for those who hate that) For those of you who have ever experience this, the reason why you experience this is because the packaging or the container you are using is not 100% sealed. Again we sell seals, not lids. The seal is going to keep your food fresh for a very long time because no moisture or air is going to get into your container. When moisture and air get to your food, it goes stale, turning your brown sugar into a brick. Now for those of you that have ever experience bugs in your food it’s again because of your packaging. Items in your grocery store packaging are not 100% sealed. They use glue in the packaging. Glue has air bubbles. Because of those air bubbles, air gets in. Now if air gets in not only does your food get stale but bugs can also crawl through those air bubbles. Bugs are not attracted to the food; they are attracted to the sweet smell of the glue in your packaging. But once they get there they also get into your food because of those air bubbles. By keeping food in modulars it will keep your food fresh for a very long time and it will also keep your food protein free because those bugs will not be able to get inside your modular containers.  Also your packaging from your grocery store is the one time use plastic which leaches into your food.  So again you want to get your food out of this packaging and into Tupperware containers.

What I have for everyone now are some folders. Anything in your folder that interests you, you are welcome to keep and take home with you this evening. The only thing that I do need back is the actual folder and the pen because I reuse these at every party I do. 
We are going to go through all the information in your folders one item at a time so the very first thing that I would like to go through with you is just your order form. At the top of the order form you will notice there is an area for your name, address, phone, email, and your host’s name.  It’s important that you don’t forget to put Sarah’s name here because all the sales and datings for tonights show go towards Sarah’s free gifts. In the body of the order form you will see a spot for Item #.  All of our products and sales specials will have an order number and this is where that number is placed.  Then you see a square that says Qty, this stands for quantity. Say for example you wanted a large FridgeSmart and you wanted two of these containers. Under Qty you write the number 2. If you wanted one of these containers you write the number 1. Then you have the product description, which is the name of the product you are ordering, the price of that item, and the total. The total is dependant on the quantity of the item you are ordering. At the bottom you will notice our payment options. We accept Visa, MasterCard, Cash, and we also accept cheques. Cheques are made out to me and my name is at the top of the order form.  On the back is our lifetime warranty. All our products are guaranteed for a lifetime against chipping, cracking, breaking, or peeling. Which basically covers everything, so you know if you are buying Tupperware you are buying a quality product, it’s backed by a lifetime warranty. 
The next thing I’d like you to pull out is your sales brochure. These are all the specials that are on right now. (Go through brochure, accenting the specials for hosts, purchase with purchase, and attendance specials) 
On the left hand side of your folder is information on our Discount Buyers Club.  This is a service we offer that many people are not aware of.  If you love this product, and you really want to build on this product, then I highly recommend that you become a discount buyer.  We would put you in our system for a year, you would receive an ID number and password.  You would enter those codes into our system to buy your product at 25% off, and 25% off the sale prices.  As a discount buyer you also get to take advantage of our Business Kit.  You get to purchase the kit at $110, or better yet, if you are having a party, you get to purchase it for $35 and earn the rest of it for Free with your party sales.  We also have a bonus, in your first 4 months as a discount buyer, you get to take advantage of the samples.  This would be the prices that consultants get to buy their Tupperware at. 
So behind your Discount Buyers Club you will see a sheet on Samples.  Everything you see here is in our current sales brochure.  This just shows you what the price of those items would be for you if you were a Discount Buyer.  
Behind that we have our Say Yes Gift.  Anyone this month that gives the Business a Try or decides to be a Discount Buyer, gets this as an added bonus for this month.  
And the last thing that I have here in your folder is the Customer Information Sheet.  What I would like you to do right now is to take your Information Sheet out of the folder, grab your pen, and fill in today’s date, your host’s name, your name, address, phone number, email, and then stop writing. (When everyone is finished doing this first part, then continue by going through the questions with the guests together using the following dialogue)
QUESTION #1
“My wish list is….”Ask your guests to “Imagine that you have an unlimited budget, what item(s) do you like best? What would you love to have that might not be in the budget for today.” The response is important because it creates follow-up booking and future reorder opportunities long after the show has taken place.

QUESTION #2
“I would like to host a show and get my wish list items for free or at a discount.” Use dialogue such as: “By saying ‘yes’ to this question, I can almost guarantee that whatever you listed as your wish list item on Question #1, you will be able to receive absolutely free or at a discount and it will help your host receive additional credit.”  After each show, go through your slips, make appropriate notes (e.g., “buying a new home, “ “getting married in June, “ etc.) and place into your booking leads folder.

QUESTION #3
“I would like to be kept up to date on the latest products and/or upcoming events.”  If you would like to receive a new catalogue or be notified about ongoing specials and promotions, please check yes to this question.”  By answering yes, guests are giving you permission to contact them at a future time to introduce new products or to invite them to host/customer appreciation events.

QUESTION #4
“I am interested in more information on…

· Ongoing discount buying – mention it again and tell them to check it off if they would like more information

· Earning extra money with online sales – let people know that we have an option of our website, to do the business casually from home.  If they would like more information on this, to check it off

· Earning extra money by offering Fundraising – if they love to raise funds for organizations, consider being a fundraiser specialist with us.  40% goes back to the organization in cash and the fundraiser specialist would make 25%.  If you would like more information on this, to check it off.

· Earning extra money by doing parties – this is what I do, parties.  If you would like more information on this, then check it off.

· Earning a full-time income with a flexible lifestyle – this is me, I do make a full time income doing 2 show a week working around my own schedule.  If you would like to know more information about this, then check it off.

QUESTION #5
“I know of someone who would be interested in hearing about this opportunity.”  Ask for referrals – it’s a good idea to come up with some type of referral gift.

What I would like everyone to do now is fold your Information Sheet in half, and I am going to collect them from you to draw for 3 door prize winners here this evening.

I’d like to close tonight’s party by finishing off with some free gifts!  How does that sound! The first gift that I would like to give away is our ten-ticket gift. So if you have asked a job question this evening, get out your tickets because we are going to have a draw. (Draw and give away gift) 
The next gifts that we are going to give away are our auction gifts, so this is what you use your monopoly money for. What I want everyone to do right now is to add up your monopoly money because we are going to have a Tupperware auction. Now I have one rule to the auction, your money is your money. You can’t pool it together, you can’t pass it to the person sitting next to you, and you have to bid with your own cash. (Pause to let guests add up their cash) The items in the auction this evening is the (item 1) and the (item 2). How this is going to work is going to open with a bid, if you’re interested in bidding on the item simply put up your hand, nudge your ear, wink at me, blow me a kiss, whatever you want your action signal to be. Once that bidding reaches a stand still I will repeat the bid three times and the item will be sold. I’m going to open the bidding at $50, do I here $50? (Auction off two items). 
The last game that I would like to close with is my bonus game. In this container I have mini pieces of Tupperware. I have…(show all pieces). I’m going to come around to each one of you and I would like you to pick your favourite little piece, but just hold on to that piece, don’t open it, just hold it in your hand and say, awe, what a cute little piece of Tupperware. (Go around to each guest and have him or her all pick a little piece of Tupperware).  Now each one of these little containers has a piece of paper in it but don’t open it just yet.  That piece of paper will say, Congratulations you have just won a free gift!  The gifts in here to be won… One of these containers will say you’ve just won a $100 surprise pack, two of these containers will say you’ve won a $50 surprise pack, seven of these containers say you’ve won a Vent N Serve, seven of them say you’ve won a modular, three of them say you’ve won a breakfast maker, two of them say you’ve won a FridgeSmart, and 3 of them say you’ve won a snack cup. So that little piece of paper will say, Congratulations, you have just won a free gift, and that’s it!  Or it could also say something else.  It could also say, congratulations, you have just won a free gift AND dated a Tupperware party.  So this is a game of chance.  Now I say this is a game of chance because if you absolutely 100% never ever want to have a Tupperware party to get your Tupperware for free, then you do not want to play a game of chance that could possibly win you a party. And the reason I say this is, because if you play I will be honouring you with the free gift that you won, weather it’s just a free gift or a party and a free gift.  So if you play and you win a party and a free gift, I would expect you to do the same by honouring me with that party. So what I’m going to do right now is come around to each one of you and ask you if you want to play my bonus game. If you want to play, you get to keep your piece, read what it says, and that’s what we’ll do. If you do not want to play I will slowly open my container and you can put the piece back. So I’m just going to show you a little visual on that.  Sarah decided to play my game at Anne’s party.  She opened her little piece and it said, “Congratulations!  You have just won a Vent N Serve!”, so this is Sarah’s VNS.  (give her VNS now) and also won a party!  So hence tonight’s party.  Now Sarah also saw my cello wrapped prizes (have 3 new ones there plus the Host’s) with party dates on them.  She saw this one (prize that has today’s date on it), and thought, ya, that date works for me, I could do my party on that date, so Sarah booked her show on this date so she could also get this cello prize as a bonus date for her party!  Show all three cello wrapped bonus dates now.  So first of all, before we play, does everyone understand the rules? (Answer any questions if any) Start going around the room and approach every guest asking them… Would you like to play my bonus game?…..

OK, that’s about it. I hope everyone had fun here this evening. I am going to relocated myself to the kitchen area to process orders so when you are ready you can come and see me. You are welcome to look at any product that I have here on display. If you played the bonus game and won a party, make sure you come and see me so I can put your free gift on your order form and set a party date with you into my book. If you played the bonus game and just won a free gift, make sure you come and see me so I can give you your free gift to go home with.  Again thank you very much.  I hope you had fun, and we’re done!
(Go to area where you are processing orders). 

