Introductory Show

· Goal is to get the person off to a great start.  Host coach them extremely well. A – you want them to duplicate this and host coach their hosts.  B – you want them to have an above average party.  Tell them, their goal is to get extra products added to their kit.
· Many people don’t have previous experience so you need to get them off to a great start.

· You are the expert!  The expert should be doing the Introductory Show!  If you have someone starting and they are saying…oh, I can do the Introductory Show… they won’t be as successful.  This is why…If you have someone who is gun ho and wants to start asking everyone to date a party, and you let them do that, that very excited person starts to second guess themselves when friend’s say, “Why are you doing that? You should be doing this”, etc.  Or you let them do that and they get 2 parties and 4 book parties (which doesn’t help them).  They don’t have good phone skills and then everyone shuts them down.  You want to be in control of this.  You want to unveil it to their friends and family.  Why?  Because you are the expert!  You can overcome these objections!  That new consultant will see you in action, observe, and take notes.  

· There are 3 objectives in doing an introductory show.  Sales, datings, and recruits.

· Objective #1 – Sales – best case scenario is give those sales to them that evening, let them count.  People will order more if they know the sales count.  So their first show is more successful and they see the potential of parties.  You will always hear…now this counts for them right?  People, if the think it doesn’t will wait, and then the introductory show will not be as successful and the new consultant will second guess themselves about the business.  The objective of the sales is to get the host free product to pick and choose from to add to their kit.  They will think…Wow, I’m doing awesome, this is exciting!

· Objective #2 – Datings – Get them 6 datings.  This makes their job easier and gets them excited.  Mention in the opening, anyone dating, that Carol will be doing your show.

· Objective #3 – Get them a Recruit on their very first show – or in their first 30 days.  A – They’re excited and enthusiastic.  Wow!  I already get a bonus of $20 for my first recruit!  They already got a pay raise!  Helps them to go out and do more, helps them move ahead regardless of some of their friends objections.  B – Creates accountability in them, some responsibility to someone else.  They will be the ones calling you to stay updated because they want to know information to pass along to their new recruit.  They want to make sure their explaining it right to their friend.  C – Replaces them if they were to quit (this is for you).  It’s a 2 for 1 deal, if one drops out, all your training efforts weren’t a waste of time.  This doubles your organization over and over.  It also creates momentum.

Here is an Opening of an Introductory Show

Hi, my name is Kelley and I’m going to be doing the show this evening, but this is a special show, this is what we call an introductory show (or starter show).  Carol has decided to join my team and we are so thrilled and excited for her.  My job this evening is to introduce this new business that she is getting involved in to her friends and family, because it really is your friends and family that help you get off to a great start and I know all of you here would love to see Carol’s success.  So I am here just to introduce these wonderful products to you.  Quick show of hands.  How many of you have ever been to a Tupperware Party before?  Well great ladies, let me tell you, you are in for a treat.  Not only are you going to hear about a product that can save you time in today’s busy schedules, but you are also going to learn how you can save $1000 a year on produce.  As a matter of fact ladies, you’re going to fall in love with so many of our wonderful products, your biggest dilemma her today will be which ones to choose.  And when you find yourself in that situation, the very best way to take care of it is to have your own show and walk away with those items absolutely for free.  Now the exciting part about that is I won’t be the one doing the show, Carol will be, so you are going to be helping not only yourself, but you are going to be helping Carol get established in a wonderful business.  The next thing ladies is how many of you have thought about doing a business like this yourself but you know, I’ve never been in sales, it seems a little scary.  Well I have to tell you, the very best way to get started in a business like this is with a buddy, it’s with a friend, it kind of takes the scary edge off, you have someone to converse with, show ideas with, someone to go to the training classes with, it just takes some of the intimidation factor out of it.  So if you’ve ever thought about doing something like this before, this would be a great time, and I know Carol would absolutely be thrilled to have a friend come on board with her.  So if you would just like an information packette to take home with you this evening, to know a little bit more about the company and what we have to offer, I’d be more than happy to send you home with one tonight.

· This is how you are going to get datings for them and a recruit.  That’s an opening for an Introductory Show!

· Then begin to do the show 

Dating Talk

· Just before you do your dating game, you will want to re-emphasize your dating talk.  Really ladies, I’m encouraging each and everyone of you this evening to book a show.  You’re going to get to walk away with $100 plus in free product and you’re going to be assisting your very good friend to getting started in her own business. 

· Get this happening for them, and then they will get their first 6 shows and be in business!

