Generating Interest

Interest

· At the party, create the interest
 “At the party” Recruiting Tools

New Kit Flyer
Samples
Say YES gift

Customer Information Sheet
10 ticket game

“Imagine… Life on Your Terms” or Tupperware Earning Opportunities (Sales Aid)
Recruiting Talk at the end of the Demo

So ladies, you watched me do the show this evening, you’ve seen my job is quite simple, and it is a lot of fun.  Now maybe some of you are saying, WOW, and extra $1000 a month really would be nice, but I’ve never been in sales, I’ve never done anything like this before, what if I get in and I don’t like it.  That’s what’s really awesome about Tupperware, they literally give you a chance to give it a try.  It’s a minimal investment, and if you would just give us a month to a month and a half, and do a handful of shows, you will have your investment paid for and still have cash in your pocket.  So if anyone of you would like an information packette to take home with you this evening for yourself or a friend, please let me know and I would be more than happy to send you home with one.

· Give out at least 3 information packettes at every show.

· If you do 2 shows a week, you’ve given out 24 packettes…remember, you are just gathering interest.

· Out of those 24, maybe 8 of those people want to discuss the packette further.

· Most of those 24 will say…yes it was interesting, I was thinking maybe down the road, maybe when I have kids, etc.  With these people you want to see if they would like a call from you further down the road to see if timing would be better for them at that time, and then you put them in your leads folder.  Some will say…No…this honesty has just saved you a lot of time.

· Get people to be honest with their interest.  If you called someone 3 times, you could say…would you still like me to put you in the call back list for later, or would you like me to take you off the list?  If they say take me off the list, great, you just saved yourself a ton of time and know who to work with and focus on as far as your leads go.

· Generate interest as well with your future host (see hand out – Recruit Telephone Call for a Future Host)

· Of those 8 that want to discuss the packette further, you do an interview.
